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eDItIon toPIC: KLW neW VIsIon

KLW SaLeS Team:
CUstomeR-
oRIenteD 
APPRoACH

to ImPRoVe oUR CUstomeR 
seRVICe AnD to ReInFoRCe oUR 
sALes DePARtments, We HAVe 
mADe A DeCIsIon to ReoRGAnIZe 
oUR GeoGRAPHICAL stRUCtURe, 
tAKInG Into ConsIDeRAtIon 
oUR PRIoRItIes In ReGIons oF 
GRoWtH.

For the moment, the Wheel Busi-
ness sales Department includes 
three major regional subdivisions 
for the markets of europe, Ukraine, 
the Russian Federation and the 
Commonwealth of Independent 
states (CIs). 

the Wheel Business sales team 
has also been reinforced with 
experienced professionals from the 
railway industry. Preserving the 
individual approach to its custom-
ers traditional for KLW-WheelCo 
the new team will suggest fresh 
and unconventional approaches to 
finding solutions for our customers’ 
business tasks. 

Inna Shevtsova
Area sales manager for north 
America, Africa, mexico
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Maxim Podolskiy
sales manager for Ukraine

Vadim Shkuratov
sales manager for Russian Federation

Vitaliy Pidoprygora
Junior sales manager for Ukraine, Belarus, the Baltic states

Alexander Garkavij
Director of sales for europe and other international markets

Konstantyn Ryabov
Regional sales manager for europe

Frederic Simmoneau
Area sales manager for 
Germany, Austria, switzer-
land, France

Niklas Eriksson
Area sales manager 
for UK, Ireland, scan-
dinavia, Finland, the 
netherlands, Belgium, 
spain, Portugal, Italy

Maxym Kachan
Junior sales manager for Ukraine and Belarus

Oleg Vodolazhskiy
Area sales manager for China, 
India, Australia, new Zealand, 
south America
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each year marks a new stage in the 
company’s life. Without exception, 
2014 has brought a lot of changes 
to the company’s wheel business. 
the Director for Railway Wheels 
sales for europe and other interna-
tional markets, Alexander Garkavij, 
has given a general overview of 
the wheel market, whilst sharing 
his vision on KLW development 
concepts with the IWheel corre-
spondent.

Alexander Garkavij has long-
standing experience in the railway 
industry. Before joining Interpipe, 

aLexander GarKavij:
“FRom WHeeL PRoDUCt
to WHeeL seRVICes”

Alexander Garkavij held the posi-
tion of Director of sales at Valdunes 
sAs (France). 

- How can you describe the 
railway business in Europe 
today?

european Railway market has 
seen a sharp decline in the freight 
segment since the financial crisis 
in 2009, which has seen a stabiliza-
tion over the last few years, but is 
still very fragile and at a low level 
compared to the years before the 
financial crisis. not only has new 
build of wagons decreased, the 
aftermarket segment has seen a 
decline as well. this reduction in 
freight traffic is heavily linked with 
GDP development. 

the passenger segment is still 
strongly developing with ongo-
ing public investment programs, 
however we have seen several 

programs postponed. this is mostly 
linked to a lack of public funds due 
to heavy debt within european 
states and budget deficits. All of 
this leads to a very competitive 
market environment. 

ALexAnDeR GARKAVIJ JoIneD KLW-WHeeLCo teAm As A DIReCtoR 
FoR RAILWAY WHeeLs sALes FoR eURoPe AnD otHeR InteRnAtIonAL 
mARKets In JUne 2014. mR. GARKAVIJ Is ResPonsIBLe FoR tHe DeVeL-
oPment AnD ImPLementAtIon oF sALes AnD mARKetInG stRAteGY 
FoR InteRPIPe WHeeL BUsIness In eURoPe AnD otHeR InteRnAtIonAL 
mARKets, InCReAsInG oUR mARKet sHARe AnD mAIntAInInG ReLA-
tIonsHIPs WItH KLW-WHeeLCo KeY CUstomeRs.

eURoPe Is tHe nUmBeR one 
PRIoRItY mARKet FoR Us AnD 
KLW WILL FoCUs ALL tHeIR eF-
FoRts to FURtHeR PenetRAte 
tHIs mARKet

together with the railway indus-
try we are expecting markets to 
recover during the next 2 years, so 
now we will place all of our efforts 
on getting ready for this increase, 
with new solutions and an effective 
support team.

- What are the main challenges 
for KLW-WheelCo in this market?
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KLW-WHeeLCo stRAteGIC 
GoALs ARe to DeVeLoP on 
oUR tRADItIonAL mARKets 
WItH A WIDeR PRoDUCt 
RAnGe, WHICH DRAmAtICALLY 
InCReAse oUR CUstomeR 
BAse oUtsIDe CIs ReGIons

KLW sUCCess APPRoACH 
sHoULD Be A ComBInAtIon 
oF exCeLLent CLIent seRVICe 
WItH tAILoR mADe teCHnICAL 
soLUtIons

the market environment for 
railway wheels is rapidly becom-
ing extremely competitive due to 
worldwide capacity increases in 
europe, China, Russia and the Us, 
combined with a shrinking market 
of wheels. our challenge will be to 
provide our customers with supe-
rior value proposition compared to 
our competitors in a market more 
and more considered as a com-
modity.      

- Could you indicate main fo-
cuses on the European market? 

In europe our focus will be on 3 
market segments: original equip-
ment for passenger, freight 
transport (oem) and After market 
customers (Am). 

I believe we can offer substantial 
value for oems of passenger rolling 
stock and we have all the ingredi-
ents for this such as metallurgical 
know-how, strong engineering 
capabilities, state-of-the-art pro-
duction facilities and a competitive 
cost position. our first target is to 
penetrate one of the major pas-
senger platforms used for european 
rolling stock. 

For oems of freight cars, we have 
a very strong value proposition for 
complete wheel sets. We have de-
veloped our own axle manufactur-
ing and combining this with wheels 
and flexibility in multiple places, 
would enables us to assemble 
wheelsets as close to our end cus-
tomers as possible at the pace they 
need them. this illustrates a unique 
advantage compared to our main 
european competitors.

For Am customers we are develop-
ing a concept of market stocks both 
for semi-finished and finished prod-
ucts in europe that will enable us to 
offer our products in quantities our 
customers require in the shortest 
possible lead-time and of course at 
a competitive price. 

- Do you see any close prospec-
tive on international markets? 
Which markets?

We are working on increasing our 
presence in international mar-
kets such as the Americas, Africa, 
Australia and Asia, and at the same 
time we are developing techno-
logical solutions for these markets. 
this includes new steel grades and 
heat treatment processes, as well 
as new designs of wheels;  this will 
add value to our offers compared to 

existing market incubates. We have 
a brand new steel mill with excellent 
technical expertise and we will now 
use it in order to offer tailor made 
solutions that really solve problems 
for our customers. one of the big-
gest prospects at the moment is 
Heavy Haul wheels in international 
markets and our vertical integration 
is a perfect match for this segment.

- Will there be any changes for 
KLW-WheelCo clients and part-
ners?

Absolutely, all these reflect our 
new approach – not just to sell 
products but to provide value 
together with our products and 
to make it easier for our partners 
to work with us. to achieve these 
ambitious goals KLW-WheelCo has 
already heavily invested in produc-
tion capacities and product devel-
opment, and we are working on 
increasing our technical expertise 
even further. 

We have reinforced our team with 
experienced sales managers from 
the countries where we have our 
key target customer base. our 
intention is to further increase our 
direct sales force and be as close to 
our customers as possible, under-
standing their culture, local needs 
and speaking local language.    
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- How many wheel products did 
you produce in 2013 and what 
are the scheduled volumes for 
2014? 

Based on the results of 2013 Inter-
pipe ntRP produced around 200 
thousand tons of wheel products 
(approximately 490 thousand 
wheels). 

Due to the quite complicated situ-
ation in both Ukrainian and the CIs 
markets, resulting from both overall 
market recession and the cutback 
of Government Purchases, we 
planned to have wheel production 
on smaller level in 2014. 

- What was the share of export 
sales in the last year’s volumes? 

Last year KLW exported more than 
50% of its wheel products to 25 
countries all around the world. the 
largest share of export sales came 
from the following; 11% from eu-
ropean Union countries, 32% from 
Russia, 6.5% from the CIs, and 2% 
from India. 

- And what is the current situa-
tion with the domestic market? 

traditionally, our supplies to the 
domestic market have a consider-
able share in the overall structure 
of KLW wheel product sales. over 
the last several years, the share of 

Fadi Hraibi: 
“WHeeL BUsIness: 
ResULts AnD PRosPeCts”

meetInG WItH IWHeeL’s CoRResPonDent, InteRPIPe CHIeF CommeR-
CIAL oFFICeR  FADI HRAIBI HAs sHeD some LIGHt on tHe ResULts oF 
KLW-WHeeLCo LAst YeAR oPeRAtIons AnD sHAReD HIs VIsIon on tHe 
ComPAnY’s WHeeL BUsIness DeVeLoPment. 

internal sales varied from 40% to 
60%  in aggregate sales volume. 
the company has itself estab-
lished partner relations with the 
key Ukrainian consumers of wheel 
products, including the govern-
ment’s railway company Ukrza-
liznytsya. For example, in 2013 
Interpipe produced and supplied 
more than 27.5 thousand wheels to 
Ukrzaliznytsya enterprises. 

In 2014 Ukrzaliznytsya already 
placed orders for the production 
of locomotive and railcar wheel-
sets for high-speed trains. We 
rolled 64 wheelsets for 2 skoda 
trains and 1000 wheels for Hyun-
dai trains. Wheels for high-speed 
passenger trains are produced in 
accordance with the most stringent 
international requirements. In 2012 
InteRPIPe ntRP already supplied 
similar products to the Great Britain 
to the Bombardier transportation 
company, who operate all around 
the world. 

— What are KLW sales develop-
ment plans for 2014-2015? Are 
there any specific steps that 
the company intends to take to 
ensure its growth in strategic 
regions?

We consider the markets of europe 
and north America as the key mar-
kets for Interpipe’s wheel business 
in 2014-2015. this year Interpipe 

has already started KLW wheels’ 
deliveries to American market. 
KLW-WheelCo has signed the con-
tract for delivery of 8500 finished 
wheels to mexico. 

For the moment, we are work-
ing on raising the volumes of our 
deliveries to Western european 
markets where KLW-WheelCo has 
worked these years. our Company 
has years of experience operating 
in european markets, and we fully 
and clearly understand our custom-
ers’ needs.

In further prospective the company 
intends to launch wheel product 
sales in south America and Austra-
lia and to increase the volumes of 
wheel product deliveries to both 
the middle east and Africa. 

— Are you going to make any 
changes to the company itself 
in connection with these new 
focuses in KLW sales?

the reorientation of sales to the 
new markets has conditioned 
significant changes in the organiza-
tional structure of our Commercial 
service. Restructuring this service 
will enable the strengthening of 
our focus in the regions of growth. 
such focusing will enable a better 
understanding of the needs of our 
customers and should result in 
service quality enhancement.
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raiLWay axLeS:
next stAGe In 
KLW DeVeLoPment

the quality of these new products 
fully complies with applicable 
global standards. Interpipe has 
already obtained all the neces-
sary certificates of conformance 
for rough, machined, and finished 

InteRPIPe HAs CommenCeD tHe mAnUFACtURInG PRoCess FoR Its neW PRoDUCts – AxLes FoR WHeeL-
sets - UnDeR eURoPeAn AnD UKRAInIAn stAnDARDs. tHe FIRst set oF RAILWAY AxLes HAs ALReADY Been 
sHIPPeD to tHe ComPAnY’s CUstomeRs. 

“In fact, we have developed these new technologies from scratch. traditionally all axles are divided into rolled 
and forged ones, while Interpipe ntRP has developed a technological know-how – a rolled and forged axle. the 
quality of such axles fully complies with european standards and can successfully compete with products made 
under conventional technologies”. 

In response to the existing market demands, KLW-WheelCo intends to continue the expansion of its product port-
folio. In the near future technical experts of Interpipe ntRP will commence the development of a project, aimed 
at the production of wheelsets.”

“mastering the production of wheelset axles is a very promising area of business development. today, we offer 
our customers to purchase not only european quality wheels and tyres, but also some components for them”. 

Leonid Mogilevskiy, 
Interpipe Production Department manager, said: 

Alexander Garkavij, 
Director for Railway 
Wheels sales for 
europe and other 
international 
markets: 

axles used for the most widely-
spread types of wheelsets. For 
instance, in July the Czech Re-
public Railway Research Institute 
(VUZ) certified the production of 
forged rough blanks and axles 

at Interpipe ntRP in accordance 
with en 13261:2009+A1 standard 
requirements. the final production 
of finished axles is carried out in 
partnership with large european 
companies. 
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soUtH seCtoR WHeeL exAmInAtIon stAnD 
Interpipe ntRP has upgraded the south sector railway wheel examina-
tion stand at the wheel finishing floor of the railway wheels shop. 

In the process of such modernization the company has installed and in-
tegrated two wheel inspection lines, using the magnetic particle inspec-
tion, and installed new manipulator mechanisms with greater efficiency. 

ResULt: such modernization has raised the shop’s productivity to 50 
wheels per hour and ensured the compliance with Gost 10791- 2011 
requirements. 

raiLWay WHeeLS 
producTion: 
InVestments Into QUALItY

to ensURe tHe enHAnCement oF tHe WHeeL PRoDUCt QUALItY AnD to InCReAse tHe eFFICIenCY oF PRo-
DUCtIon FACILItIes AnD PRoCeDURes, InteRPIPe ntRP’s RAILWAY WHeeLs sHoP ImPLementeD A nUmBeR 
oF InVestment PRoJeCts In 2013 AnD 2014. 

neW eLeCtRIC oVeRHeAD tRAVeLLInG CRAne 
A new state-of-the-art overhead travelling crane has been commissioned at the pre-machining floor of the rail-
way wheels shop. the load carrying capacity of this new crane doubles the capacity of the old one, reaching the 
level of 10 tonnes. 

ResULt: new equipment will raise the pre-machining floor efficiency quite considerably and the overhead travel-
ling crane will be able to carry heavy and large-dimensioned cargoes without any limitations. 
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neW BARCoDInG eQUIPment 
In 2014 the company installed new equipment for products’ barcoding at the railway wheels shop export floor, 
including a computer server, operator’s computer, printing device, and data collection terminals. 

Using a special terminal, our software, designed by Right team Company (Dnepropetrovsk), ensures the read-
ing of all information on the wheel products (wheel number, batch number, drawing, etc.) passing the automatic 
control line. these data sets are then sent to the server – the operator checks them, adds the tape serial number, 
and sends the data for label printing. 

the new equipment fully complies with requirements of s-920 “Component Identification (CID) Barcode standard” 
of the American Association of Railroads (AAR). 

ResULt: now the barcoded labels are applied not only to the wheel product for CIs and european countries, but 
also for the export wheels and tyres for the north American Free trade Area (nAFtA). Due to new equipment, 
KLW-WheelCo can supply wheel products to the nAFtA. 

In the near future the railway wheels shop of Interpipe ntRP intends to automatize its warehouse management 
system, which will enable the optimization of operations at the export floor and improvement of shipment docu-
ments’ preparation quality. 
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inTerpipe nTrp 
raiLWay WHeeLS 
SHop approved by aar, vuZ and iriS

to ensURe tHe FACt tHAt KLW WHeeL PRoDUCt QUALItY not onLY ComPLIes WItH, BUt eVen exCeeDs tHe 
ReQUIRements oF stAnDARDs, InteRPIPe ntRP’s RAILWAY WHeeLs PRoDUCtIon FACILItIes   UnDeRtAKe 
AUDIts BY InteRnAtIonAL CeRtIFICAtIon AGenCIes AnD GLoBAL LeADeRs oF tHe RAILWAY InDUstRY. 

AAR CeRtIFICAtIon 

Association of American Railroads has prolonged the validity of Interpipe ntRP Quality man-
agement system certificate under the AAR m-1003 standard. 

Auditors have inspected 14 out of 24 elements of the Quality management system – from 
document control and internal audits to packing and shipment of finished products – and con-
firmed that this system fully complies with Association of American Railroads requirements. 

VUZ Re-CeRtIFICAtIon AUDIt 

the re-certification audit by the Czech Republic VUZ Institute has confirmed that the Quality 
management system at the mill meets the requirements on technical and operational compat-
ibility. 

VUZ representatives have noted that wheel product manufacturing process at Interpipe ntRP 
fully complies with the european level and enables the deliveries of high-quality products for 
european Union customers. 

IRIs InteRnAtIonAL stAnDARD 

technical experts of tUV Rheinland (Italia) have inspected all processes of the company’s rail-
way wheels shop control system and confirmed its compliance with IRIs (International Railway 
Industry standard). 
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After the shipments of trial lots, the 
largest manufacturers of railway 
products have already placed their 
next orders for wheel and axle 
blanks, made by Interpipe. In 2013 
we supplied approximately 20,000 
tones to our external customers 
(approximately 17,000 tons to the 
domestic market, while the balance 
included the deliveries to europe 
and the CIs). 

the list of regular partners of the 
company includes the Ukrainian 
wheelset manufacturer and a num-
ber of european railway transport 
market key players from spain, Po-
land, Czech Republic, and Germany. 

inTerpipe SeLLS 
biLLeTS For 
raiLWay producTS 

In 2013 tHe ComPAnY LAUnCHeD tHe sALes oF steeL BILLets, PRoDUCeD At InteRPIPe steeL. tHe QUALItY 
oF BILLets oUt oF PIPe AnD tRAnsPoRt steeL GRADes HAs Been ALReADY APPReCIAteD BY ComPAnY’s 
CUstomeRs In UKRAIne, tHe CIs AnD eURoPe. 

“Interpipe steel has reached its designed production rates 
and can provide high-quality steel billets not only for the 
company’s production facilities, but also for external custom-
ers. today we are developing a strong customer base, which 
will help increase our volume of orders for the future. In the 
years to come, we intend to reach the rate of 200,000 tons 
of steel billet sales a year. the mastering of the steel billet 
market, which is quite new for us, is one of the priorities for 
our company’s development”. 

Fadi Hraibi, 
Interpipe 
Chief Commercial 
officer, said: 
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to satisfy the demands of its customers, Interpipe steel continuously masters the production of new steel grades, 
meeting the specification requirements of the company’s individual customers. 

PRInCIPAL steeL GRADes FoR WHeeL PRoDUCts: 

steel grades Use standard 

eR6, eR7*, eR8*, eR9*, and similar to them
Production of forged wheels 

en 13262 
Bs 5892 (part 2) 

A, B, C* AAR m 107/208 
steels 2, Т Gost 10791 
B2*, B3, B5, B6 

Production of tyres 
UIC 810-1 

steel 2* Gost 398 
eA1n 

Production of axles 
en 13261 

F* AAR m 101 
os Gost 4728 

* - mastered in 2014 in an export-type variant 

SKoda TrainS 
uSe KLW WHeeLS 

InteRPIPe HAs ConCLUDeD An AGReement WItH UKRZALIZnYtsYA on tHe DeVeLoPment AnD sUPPLY oF 
FoRGeD WHeeLs FoR RAILCARs oF sKoDA AnD HYUnDAI HIGH-sPeeD tRAIns. 

In the framework of this project 
Interpipe ntRP technical experts 
have designed 4 new dimension-
types of wheels – two types for 
both Czech and Korean railcars. the 
first stage of the project has con-
sisted in the development of two 
new dimension-types of wheels for 
skoda railcars. the mill has devel-
oped and produced a trial lot of 920 
mm diameter wheels in accordance 
with KR-0048-13 and KR-0052-13 
drawings. the yearly volume of 
wheel deliveries to Ukrzaliznytsya 
for skoda high-speed trains is 1000 
pieces. 

the mill’s experts are currently 
involved in the mastering of rail-
way wheel production for Hyundai 
railcars. Interpipe ntRP’s team of 
experts has already commenced 
the implementation of a project on 
the development of two designs 
for 840 mm diameter wheels. 

inTerpipe SeLLS 
biLLeTS For 
raiLWay producTS 



iWheel | 15

PARtneRsHIPs 

PRoJeCts FeAtURes: 

•	 Adaptation	for	Ukrainian	railroad	operating	conditions:	mechanical	properties	of	wheels	meet	GOST	10791-2011	
requirements, while configuration and geometry comply with en 13262 – european norms for high-speed trains

•	 Quality	of	metal	and	wheel	machining	exceeds	similar	rates	of	European	manufacturers	due	to	the	use	of	
billets, made by the innovative steel-melting complex InteRPIPe steeL, and state-of-the-art mechanical opera-
tion machines, which in fact have been confirmed by certificates of conformance from leading railroad operators 
around the world 

•	 Ukrzaliznytsya	representatives	have	personally	inspected	the	quality	of	the	products	made	and	examined	
technological normative documents and the staff qualification level 

Alexander Roslik, 
Wheel and tire technol-
ogy Department man-
ager, said: 

Sergey Nechvolda, 
Principal engineer at 
Ukrzaliznytsya, and 
Chief Directorate on 
Development and 
technical Policy, said: 

“skoda and Hyundai Corporations supply their prod-
ucts to a huge number of countries worldwide. If our 
wheels successfully pass 1.5-2year performance tests, 
we will be able to enter these markets. In addition to 
this, a perspective of collaboration with Alstom and 
siemens is a possibility for us, because they use similar 
designs for their high-speed train railcars”. 

“It is extremely important for us to have a local wheel 
producer. We truly appreciate Interpipe ntRP’s as-
sistance and are ready to collaborate and keep fully 
engaged with the times. the quality of the mill’s prod-
ucts is very high, as high as the level of their control 
on the manufacturing process”. 
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inTernaTionaL 
WHeeLSeT conGreSS: 
neW HoRIZons oF tHe RAILWAY InDUstRY 

KLW - WHeeLCo WAs one oF tHe mAIn oRGAnIZeRs oF tHe 17tH InteRnAtIonAL WHeeLset ConGRess AnD 
GAtHeReD moRe tHAn 300 RePResentAtIVes FRom tHe RAILWAY InDUstRY to UKRAIne FRom ALL ARoUnD 
tHe WoRLD.

experts from 34 countries have dis-
cussed major trends in the railway 
industry and one of the industry’s 

key problems – increasing the op-
erational lifecycle of the wheelsets. 
A separate session has also been 

devoted to the rapidly-growing 
railway market of the CIs. 
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In addition to this, 15 of the largest 
railway companies from all around 
the world have presented their 
achievements at the exhibition, 
including Lucchini, CAF, Kolowag, 
sms-meeR, BVV, niles-simmons 
and KLW-WheelCo. 

“International Wheelset Congress 
has gathered the best professionals 
and experts of this industry from 
all over the world. As a regular 
IWC participant, I have noted a 
truly high level of discussions and 
reporting quality at this year’s 

event. It is quite symbolic that 
this conference is hosted by Kiev, 
since it is not only a magnificent 
and picturesque city, but also an 
important part of the global railway 
infrastructure”. Pavel monasek, 
Bonatrans 

“the Congress has presented 
revolutionary research and studies 
in the railway transport field, which 
will enable the enhancement of 
efficiency, productivity, and safety 
of railway transportation”. Raimund 
Abele, UnIFe

“As a Ukrainian by origin, I am sin-
cerely happy that lots of Ukrainian 
companies have been presented 
here. the scientific and engineering 
thought gets developed quite pro-
actively in Ukraine, following the 
increasing demands of the rapidly- 
growing market”. Yuri Kozik, Aebt 
Angewandte eisenbahntechnik
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raiLWay WHeeLS SHop: 
ImPRoVement 
oF LABoR ConDItIons 

InteRPIPe ntRP FULLY UnDeRstAnDs tHAt tHe QUALItY oF tHe mILL’s PRoDUCts ALso DePenDs on em-
PLoYees’ LABoR ConDItIons. to enHAnCe tHe LAtteR, In 2013-2014 tHe mILL ReConstRUCteD tHe ADmIn-
IstRAtIVe AnD PeRsonneL seRVICe BUILDInG oF tHe RAILWAY WHeeLs sHoP. 

the mill does its utmost to ensure 
that working at the facility holds 
lots of pleasure for the staff, and 
labor conditions of metallurgists 
comply with requirements of the 
best global standards. today more 

than 300 employees of both rolling 
and export floors, as well as the 
floor for wheel full-profile me-
chanical operation, finishing at the 
railway wheels shop, are provided 
with up-to-date and comfort-

able personnel service rooms and 
walk-in showers. the mill has also 
installed large mirrors and conve-
nient portable hairdryers for the 
beautiful half of mankind.

VLADIMIR MuKHA, FoRemAn At tHe RAILWAY WHeeLs sHoP exPoRt FLooR, sAID:  
“We have never seen a better personnel service facility”.

LyuDMILA KOROLyOVA, stoReKeePeR At tHe WHeeL FULL-PRoFILe meCHAnICAL oPeRAtIon FLooR, sAID: 
“they have provided everything women may require. they have put everything in order in our ‘home’, which is 
truly to our liking, and we feel much happier at our working environment now!”





Interpipe Central trade GmbH
Cornelliusstrasse 34 
60325 – Frankfurt am main, Germany
Phone +49 173 157 58 05, +49 695 050 258 50

KLW WheelCo SA
Via san salvatore 13 – P. o. Box 745
CH-6902 Paradiso – Lugano, switzerland
Phone +41 91 261 39 10, Fax +41 91 261 39 19
e-mail: info@klw-wheelco.ch
www.klw.biz

www.klw.biz


